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Forward Looking Statements

This presentation contains forward - looking statements, including, without limitation, statements about

CGGVeritasôs(ñtheCompanyò)plans, strategies and prospects . These forward - looking statements are

subject to risks and uncertainties that may change at any time, and, therefore, the Companyôsactual

results may differ materially from those that were expected . The Company based these forward - looking

statements on its current assumptions, expectations and projections about future events . Although the

Company believes that the expectations reflected in these forward - looking statements are reasonable, it

is very difficult to predict the impact of known factors and it is impossible for us to anticipate all factors

that could affect our proposed results . All forward - looking statements are based upon information

available to the Company as of the date of this presentation . Important factors that could cause actual

results to differ materially from management's expectations are disclosed in the Companyôsperiodic

reports and registration statements filed with the SEC and the AMF. Investors are cautioned not to

place undue reliance on such forward - looking statements .
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Strong Cash Generation to Trough of the Cycle

}Year 2009 Results: before restructuring cost and intangible assets depreciation

ÁGroup revenue was $3.11 billion, down 19% from a record 2008

ÅServices down 12%

ÅSercel down 29%

ÁGroup operating margin reached10%

ÅSercel delivered a strong 22% resilient operating margin 

ÅServices delivered a 7% operating margin, in an oversupplied marine market

ÁStrong low end cycle free cash flow at $168, well above target

}Q4 Results: before restructuring cost and intangible assets depreciation

ÁGroup revenue $748 million

ÅSercel at $215 million down 35% from record Q4 2008

ÅServices at $562 million down 19%

ÁGroup operating income at 7% 

ÅSercel, resilient performance with operating income at 18%

ÅServices at 2%, strong processing and imaging performance and higher marine multi -client sales 
year -on-year offset low marine fleet utilization. 

ÁGroup net income at $5m  

ÁFree cash flow of $38M

}Backlog as of February 1st 2010 stable at $1.56 billion
4
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In 2009, CGGVeritas Strengthened its Position

} Seismic market down 25 - 30% 

Á Increasingly challenging low -end market, especially marine 

ÁNorth American land activity remains slow

ÁDemand for high resolution acquisition & imaging technologies increased

Á Interest in reservoir seismic continued to grow

} CGGVeritas increased high - end technology position

ÁSercel: Increased its leadership and market share in land and marine

ÁProcessing & imaging established new benchmark in market share and profitability

ÁStrong new technology take -up:  Nautilus, SeaRay, Optowave, V1 innovative Vibroseis acquisition and 

TTI RTM Depth Migration

} CGGVeritas reinforced its regional position 

ÁLong term high -end contracts secured in the Middle -East and Mexico

ÁStrategic development of multi -client library

ÅGulf of Mexico Wide -Azimuth, Brazil and US Shale Gas

} CGGVeritas refocused its land and marine activities

Á Increased focus on Arctic and unconventional shale gas with continued weakness in N. American market

ÁMarine fleet focused to the high -end 10+ streamer segment



Reduced Low - End Capacity in Marine
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Higher - end vessels

Alizé Viking 
Vanquish

Viking Vision Vantage

Geowave 
Master

Viking

Orion Search

Geowave 
Endeavour

Geowave 
Champion

Challenger

AmadeusViking II

Geowave 
Voyager

Symphony

Fohn

Geowave 
Commander

Harmattan

VenturerPrincess

Pacific SwordDuke

Bergen 
Surveyor

Malene 
Ostervold

Discoverer II

Lower - end  vessels

Voyager

Pacific Titan

Decommissioned

Oceanic
Vega

Oceanic
Sirius
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Adjusted to Market Conditions

}Focus on the high - end market with further strengthening of 
our marine restructuring plan

ÁAlong with the 7 vessels announced earlier, the Search was 
decommissioned in Q4 2009 and the Sword will be decommissioned in Q2 
2010 leading to additional marine restructuring charges of $31m, of 
which $14m is asset depreciation 

ÁThe accounting value of all other low -end vessels was reduced by $28m 

}Fleet restructuring and recent seismic market evolution led us 
to write off certain intangible assets by $389m

ÁSelected legacy Veritas multi -client surveys, acquired before 2007, were 
written down by $89m, comparable to the purchase price allocation

ÁMarine goodwill was impaired by $300m 

}Net Debt to Equity ratio improved to 34.5%
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Increased High - End Fleet Position
} Nautilus ïSuccessful 

deployment on first 

two vessels including 

Pemex contract

} Highest number of 

Solid Streamers 

} Unique track record 

with long offset wide 

azimuth

} By end 2011, total 

streamer count to 

increase 20% with 

nine vessels 

decommissioned

} Two new unique 16 

streamer vessels 

delivered in 2010 - 11
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16

14

12

10

Average Vessel Age

end 07            end 08              end 09             end 10

Years
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7

Average Streamers per Vessel

end 07            end 08              end 09             end 10

Streamers
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And Improved the Profitability Profile 

}We enter 2010 with:

ÁA solid balance sheet

ÁActivities and assets well positioned in the high -end market

ÁA focus on operational performance, especially in marine

ÁAdvanced technology across the full breadth of our products and services

}Looking forward we expect the seismic market to progressively 
recover, leading to more favorable conditions in the second half 
of 2010 and beyond
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